
AHMED
JUBRAN

 

W O R K  E X P E R I E N C E

S  A  L  E  S    C  O  N  S  U  L  T  A  N  T

Al-Alia Al-Oula Advertising Co 2012 - 2013 - Jeddah 
Senior Administrator 

SARA GROUP 2024 - 2025 - Madinah

Build relationships with new clients through effective
communication and understanding their needs in
construction & hotels industry.
Expanding Brand Awareness and business connections.

Rentokil Boecker 2023 - 2024 - Madinah 
Sales Consultant - Branch Officer

Achieved top 10% sales performance through client
      engagement and generating customer loyalty. 

Collaborate with operations to ensure efficient services. 
Attracting new clients, negotiating contracts, and

      maintaining long-term relationships . 

International Voile 2014- 2023 - Jeddah

Wholesale Executive B2B - Branch Officer

Secure new business contracts and agreements.
Collect and follow up on weekly key account payments.
Develop social media strategies and conduct competitive

      research (Facebook, Instagram, WhatsApp).

EF Education First 2013 - 2014 - Jeddah,Riyadh
Sales & Admission coordinator

English
Arabic

2009-2012

UNIVERSITY OF EAST LONDON
Bachelor of Arts (Hons) 
International Business

Sales expertise ( B2B, CRM )

Client & team leadership (

negotiation, client

 relationship building, cross-

functional collaboration).

 Strategic analysis ( market

trend analysis, competitive

research).

+966537121996

Ahmedjubran45@gmail.com

Madinah, Saudi Arabia

linkedin.com/in/ahmed-jubran

Reduced shipping costs by 50% and

improved safety by 95% by

redesigning overseas logestic

strategies.

 Exceeded 2024 sales budget by 150%

through new contracts in Madinah. 

Recovered a long-standing bad debt,

securing previously lost revenue.

P R O F E S S I O N A L  S U M M A R Y

C O R E  

E D U C A T I O N

L A N G U A G E S

S K I L L S

A C H I E V E M E N T S

Over 13 years of sales experience, I specialize in driving revenue
growth and building lasting client relationships. Passionate
about delivering exceptional customer experiences.

Pre-sales activities via CRM. 
Participating in events and university fairs.
Managed payments and tracked expenses for
accurate reporting.

UK / Malaysia

08 Marketing Specialist 2014 - 2015 Sales & Admission Coordinator 2013 - 2014 Senior Administrator 2012 - 2013 Sales & Marketing (part-time) 2010 - 2012 Planned a new and safer method to send the goods overseas (as 50% cheaper and 95% safer) Achievements ATS Marketing Strategy Sales Marketing Management B2c Strategic Direction Project Management Skills Industry Experience Editorial Calendar Strong Analytical Skills Continuous Improvement Product Management External Partners Product Strategy Marketing Strategy Sales CRM software Brand Customer service Customer tracking system Computer skills Order entry experience Analytical; Creativity; Efficiency; Energetic; Goal-oriented; Hardworking; Integrity; Outgoing; Positive attituProactive;Quick learner; Time management rental or lease; Prepare merchandise for purchase, rental or lease; Preparesales,rentalent; or leasing contracts and accept cash, cheque, credit card or automatic de Sell merchandise; Authorize return of merchandise; Assign sales workers to duties; Resolve problems that arise, such as customer complaints and supply shortages; Supervise and co-ordinate activities of workers; Organiz
Operate cash register; Operate computerized inventory record keeping and re-ordering systems; Estimate or quote prices, credit or contract terms, warranties and delivery dates; Provide advice about merchandise; Conduct sales transactions through Internet-based electronic commerce; Greet customers and discuss type, quality and quantity of merchandise or services sought for purchase, Effective interpersonal skills; Flexibility; Team player; Excellent oral communication; Dependability; Reliability; Organized; Adaptability; Collab Maintain sales records for inventory control; Assist in display of merchandised maintain inventory Product Content Marketing Strategy Advertising Social Media Budget Marketing Program Social Media Advertising account account management action plan advertising agency management analytics angle audience B2B B2C behavior brand management, campaign, competitive analysis, creative design, customer loyalty, customer needs, customer retention, design, direct mail, direct response, direct sales, distributor, incentive planning, margin, market launch, market positioning, market share, new market, product launch, profit growth, prom

revenue stream, sales forecasting social media solutions selling supply chain, sustainability, sweepstakes, target market, technology, telemarketing, territory, trade marketing, trade show/trade show booth design transportation trend analysis, vendor, account management, account representative, assessment, awareness, benchmarks, buyers, call center, communications, contracts, credit, customer, customer needs, customer retention, customer satisfaction, customer support de

Organizing events.
Secured exclusive agreements to represent international

     products in Saudi Arabia, UAE, and Malaysia.

Bayut & Dubizzle

Sales Consultant - Projects

2025 - present- Madinah

Built and maintained strong, long-term client
relationships, resulting in increased sales,
Achieved the monthly target by 1000%.

Sales Consultant


